GETTING [THE
DEAL DONE
BREAKFAST

CONFERENCE

Join us June 30, 2009

Robert Nice of “Partner” On-Call Network® invites you and a guest to network with a
diverse group of M&A advisors, business owners and business buyers who want to meet
other successful people and share information on “Tips for when and how to purchase a
competitor, supplier, customer, or other target in this weak economy.”

Benefit from the Insights of Experts

l Robert Nice, dealmaker, “Partner” On-Call Network - Philadelphia, will share insights and
information to guide a winning outcome to whatever deal you have on your horizon. Bill
Partner ()

! Wanger, Esq (Attorney, Fox Rothschild LLP) and John Duerksen, (Banker, Univest), and
1 5 ; : Bruce Detweller, (CPA, Detweiler Hershey) will join Robert for a panel discussion and share

- their favorite tips

The four experts will address the following topics:
e Robert - When, where, and how to locate this acquistion opportunity

e Bruce - Know what you are buying
e John - Tips on how to finance this acquisition

e Bill - How to make sure you get what you pay for
(and buy a horse, not a mule)

Join Robert, Bill, John, and Bruce as they lead an interactive panel
discussion on getting the deal done. We encourage your participation so
bring your favorite tip to share and please submit your questions in advance.

You are welcome to bring a white paper and business cards for distribution.
(no marketing materials please)

Ensure your place by confirming your attendance today.

This event is free, though seating is limited to the first 100 guests to respond. e ——
Pine Crest Country Club
101 Country Club Drive

Lansdale, PA 19446
7:00 a.m. t0 9:00 a.m. ...includes a breakfast buffet

RSVP by 4:00 p.m. on Thursday, June 25, 2009 to Robert Nice (215) 256-1543
or by email to robertnice@partneroncall.com



